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CEO, Shore Forrest Sales Strategies

When it comes to new home sales in a tough market, no expert has more profound insight—and irresistible enthusiasm—than Jeff Shore. A self-proclaimed new home sales “junkie,” Jeff delivers quick-witted, hard-hitting seminars that electrify sales teams with passion, discipline, and relentless positivity. Jeff’s fine-tuned sales technique and twenty years of experience make him the ‘go-to’ guru for the most difficult markets.

The former national sales director for Kaufman and Broad (now KBHome), Jeff has done it all—from on-site sales, to sales management, to division leadership and more.  

Today, Jeff is the CEO of Shore Forrest Sales Strategies, providing the industry’s best coaching and training services for homebuilding companies around North America. His coast-to-coast seminars have garnered ecstatic reviews from sales counselors and managers, describing them as “authentic,” “entertaining,” “inspiring,” and “compelling.”

Jeff is an acclaimed member of the National Speaker’s Association and a regularly featured speaker at the Pacific Coast Builder’s Conference, the International Builders Show, and SMC’s across the country. He has authored three books, including Outstanding Sales Meetings and Deal With It!: Mastering 21 Tough Sales Office Situations. Jeff’s most recent best-selling book, Tough Market New Home Sales, is the indispensable guide for thriving in a challenging market. Together with Jason Forrest, he is the co-creator of Leadership Selling® and Leadership Selling® for Coaches, a 33-week blended-learning training curriculum for new home sales professionals.

Jeff resides in Auburn, California, with his wife Karen. They have three grown children, and two Jack Russell “Terrorists.”

Connect with Jeff online!

LinkedIn: www.linkedin.com/in/JeffShore

Twitter: twitter.com/JeffShore 

Website: www.JeffShore.com/blog 

